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MERCHANDISING SKILLS

Input:

· What is Merchandising?

· Importance of Merchandising

· Basics principles of Merchandising

· Shelf Layout

· Use of POS Materials

· Long term Merchandising Objectives

· Training Merchandisers

· Merchandising systems
Methodology:

Lectures , Exercises, Simulations
Benefit to the Participant:

· Execute visual merchandising plans effectively in market place 

· Help build brand image in  the market place by pop execution 

· How to secure unpaid displays 

· Handle merchandising objections 
Batch Size: 15 – 25 participants
Duration: 1 or 2 days depending on the intensity of input .
For whom is this program?
All front line sales professionals in the fmcg and telecom industry 
Costs : Rs 3500 / = per participant per day 

Locations : Mumbai , Delhi , Kolkatta, Hyderabad, Chennai , Bangalore,  Pune , Ahemadabad, Nagpur ,Jaipur , Baroda, Luckhnow, Bhubhaneshwar, Gauwhati , Vizag , Cochin , Coimbatore , Madurai,

Indore , Raipur ,Bhopal.
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